1" Relationd USER - TRAINING

1™ Relationyds
ecee DER ERFOLGREICHE WEG -

UON DER SOFTWAREAUSWAHL
BIS ZUR SOFTWAREANWENDUNG

VERTRAGS- ANWENDUNG

INTENSIVES
TRAINING

VERHANDLUNG SCHULUNG

In the first two phases (software selection and software introduction) companies usually invest good
money. However, in the third phase, for training and user usage, it would be at least as important.

Why is this so important?

You do not invest
education and training.

You invest in education, training,
collaboration and process optimization.

Interested in exploring new paths? Then please contact us at:

1A Relations GmbH

Waiblinger StrafBe 22
71404 Korb

\e+49 7151 256 4633
O+49 160 5523359
& blum@1la-relations.com
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M Relation USER - TRAINING

It is intended for

Companies that,
o have justintroduced a new software or
o are dissatisfied with current software usage

What we offer you

e We train your employees and teams along the marketing, sales and
service processes

e We train all necessary skills. This includes communication,
collaboration, software use and their attitude.

e We examine all chances of automation

This is your benefit

- Your employees enjoy using CRM tools

- All important processes run like clockwork

- The teams work together successfully across divisions

- Your employees make maximum use of the tools and know what for
- We cut off old braids and digitize what is possible

This is your personal contribution

e You select the processes with the greatest opportunities
e Desire to cut off old braids
e You are actively involved as a project mentor in the start-up phase
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